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William A. Cohen Ph.D. : How to Make It Big asa Consultant before purchasing it in order to gage whether or not
it would be worth my time, and all praised How to Make It Big as a Consultant:

0 of 0 people found the following review helpful. Great book, good price, fast deliveryBy MaverickGresat book, and
priced right. | setup corporations as serve as a senior business consultant for attorneys and individuals alike, and each
year but the NOL O and Entrepreneur publications to stay updated and for additional insider information. | find them
easy to understand, and their information reliable. Laws, and procedures change, so it's important to update these


http://f3db.com/pub/links.php?id=B001VMAY84

books regularly.1 of 1 people found the following review helpful. Excellent resource.By jayne crispA great resource
for individuals wanting to know the fine art of successfully creating a consulting business. Very practical information
from A - Z from a person who has all the experience and is willing to shareit. A valuable resource for individuals who
are currently consulting and those wanting to start work as a consultant. This should be mandatory.0 of 0 people found
the following review helpful. Five StarsBy TechyGreat piece. | love it and would appreciate having another read from
the same author.

"A consultant is an entire company all rolled up into one person! A consultant acts as marketer, salesperson, subject
expert, legal adviser, accountant, negotiator, and more! In other words--consultants need help! That's why How to
Make It Big as a Consultant keeps selling and selling. Written by a veteran consultant with hundreds of consulting
engagements to his credit, this up-close-and-personal guide isfilled with highly-focused, detailed advice on every
aspect of starting up and maintaining a highly lucrative consulting career. Completely updated, the third edition
includes new chapters on how to do effective research, and how the Internet can provide a multitude of business
opportunities. All the basics that make this book a favorite are still included, such as how to: * Understand what clients
think they need (and analyze if it's what they really need) * Market the business--both directly and indirectly * Create
the structure for an assignment (proposals, pricing, contracts, scheduling) * Solve clients' problems (using the Harvard
Case Study Method) * Structure and run the business (all the legal, tax, and insurance issues) * Grow and evolve to
become an outstanding consultant--one that clients turn to again and again."



